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SHOW BIZ -- 1987

This is the time of year where we can reap the fruits of our labors and proudly
proclaim "Show Time". In about 20 days everyone will be heading for the Anaheim
Convention Center for our twentieth show. We will need volunteers to assist
in setting up the tables on Friday the 23rd and after the close of the show
on Sunday the 25th.

As promised earlier, I will now publish the names of all the dealers who will
participate this year:

Acme Gems Al°s Opal Imports
Alice”s Gems Andria Bree Gem Co.
California Gemstone Setting The Clam Shell

Contempo Lapidary Creative Rainbows

Cyr“s Mineral & Gems Evans Supreme Gems

Rod Griffin Hap“s Custom Jewelry

The Hendricks Hi-tech Diamond Products, Inc.
The House of Tibara Mary A. & Jim Hughes
Jerry D. Liner Jillori

KCB and Associates Kendall Enterprises
Leonard Silverman & Co. MCH Enterprises

Opals by Churchill OPEX Opal Gems & Jewelry
Oxy Gems Peter Hiatt

Phil Pearl Matt Ribarich Jewelry
RIMM, Inc. Royal Crest

The Rushes Schulz & Wu Ent., Inc.
Derk Strikwerda Sunshine Products

Temple Trading Co. Too Few & Precious
Traurig Bros. Western Opal Corp.

- Wire Art Jewelry
There are about four tables still available if anyone else would like to be
a dealer in the show. Just send your money to the corporate P.0. box and
the tables will be guaranteed for the show.

See you at the show!

—— Andy Guerrette --
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SHOW BIZ--PART 2

This month is SHOW TIME, the Society's yearly pride and joy, also some tears
and frustrations. We call on all members who are able to volunteer their ser-
vices.

At 8:00 am, Friday, October 23rd, the tables will be delivered by our old
friends from West Coast Promotions. Between that time and 12:00 noon the
tables have to be set up and skirted. (Bring a staple gun if you have one).
Rocky Rockefellor has agreed to find people to transport the display

cases from the storeroom to the Convention Center. Please call him if

you have a pickup or van and can help. His number is:213-679-0865.

The dealers will be setting up between noon and 9:00 pm. Display cases

will be ready to use about 5 pm. If you are going to need a display

case and have not let us know, please do so now.

Saturday and Sunday, we will need help at the Society table, and Silent
Auction; the Jewelry Design contest (watching the case and fielding questionsj)
hosts and hostesses, demonstration relief; etc. Sunday evening, we need you
to help in the breakdown; assisting dealers and packing up and closing the
show.

When you arrive at the show, check in at the A0S table, tell us how much

time you can spare. Remember, members are admitted free, show your membership
card at the door. Badges will be ready for the show, check at the table if
you have not received yours at the Chapter meetings. Members-at-large,

who do not attend the show will receive their badges in the mail at renewal
time.

If you wish to display at the show, or demonstrate any phase of opal cutting,
Jjewlry design, or ?, please call me at 213-425-2426.

A SILENT AUCTION WILL BE HELD on both days of the show. Any member and/or
dealer may participate. This is how it will work. If you bring an item, give
us your name, address, etc., also the price you want for the item. Your
asking price will be the minimum bid for the item, and will be placed at the
top of the card. The amount bid by the public, over the price of the minimum
bid, will be retained by the Society. Your price will be given to you. If no
higher bid is received the item will be returned to you.

Moneys received by the Society will be used in our educational program.

This is a way for you to help the Society without being asked for a donation,
and also gives you a chance to sell your jewelry and/or stones.

The Founding Chapter and the Orange County Chapter are going to have a table
each at the show for members to sell their jewelry and cut stones, etc. Those
Chapter members interested in selling, please contact your Chapter officers

at your next meeting.

On page 1 of the OPAL EXPRESS, Andy has listed all the dealers for you. As
you can see some of them are old friends, but some are new to the show.
Many of them are members of the Society. Stop by and say "Hello"

we are including a couple of articles about the buying of opal and the yield
you should expect from the opal rough. Even if you can’t attend the show and
we do wish everybody could, you will find this information useful.
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Founding Chapter----Harold Umberson, President--213-693-7380.

The Founding Chapter meets the second Thursday of every month,
at the Cal Federal Building, 8211 E. Firestone Blvd, in Downey.
(See map on back) .

Last month was featured an informative and interesting talk on
photographing opal, given by Gordon Hastings of the Fountain
Valley Camera Shop. He brought with him several pieces of

state of the art camera and lighting equipment which he allowed us
to test, and explained the use of them. He also gave many tips

on photographing with less expensive equipment. He took several
pictures of Chapter member's opal and will send copies later.

At the next meeting, October 8th at 7:30 pm, Jo Snyder will show
her animated jewelry displays, dating back to 1940. She will tell
the history of the Baranger Studios "Motions." These rare,
comical animations all tell a story, trying to entice people
to buy jewelry. A DON'T MISSttittitg
Rocky Rockafellor told about a place that will cast your waxes
at a very reasonable price, including spruing, investing, cast-
ing and finishing. The name is AMBAJAC, 14512 Crenshaw Blvd.
Gardena, CA 90249. The phone is 213-327-5155. Rocky says they
are good and fast.

Don't forget, October 8th, 7:30 pm (early in the month again!)

WORKSHOP 7-9:30 Tues. night at Edith Ostranders' 213-698-3985
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Orange County Chapter----Brian Franks, President--714-857-2743

The last meeting of the Orange County Chapter was held on the
front steps of the College Park Clubhouse as the President
was off seeing the Pope in Los Angeles. The lighting was
subdued to say the least, so the program for the evening was
postponed until this month. Esther and Earl Churchill will
tell of their adventures in Australia and share their photos
with us. Victor Mayo was introduced there as a new member of
the Board of Directors.

The Orange County Chapter meets the 3rd Tuesday of the month at
the College Park Clubhouse, corner of Fern and Hollyoak in
Irvine. (See map on back cover.)
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Submitted by Bobbie Gledhill-----~ Psychiatrists tell us that one in every
four people are mentally ill. So check your friends and if three of them
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At the recent Board of Directors' meeting, we were sorry to have to accept the
resignations of two of our members. Brian Franks and Larry Dobrin have had to
step down due to the press of business. We do thank them very much for the
many years of duty they have put in and we hope they can return when the
pressure is off. John Hall and Victor Mayo have been appointed to fill out
their unexpired terms. Welcome John and Vick!

AMERICAN OPAL SOCIETY
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YIELD

The Critical Factor

By
Brian R. Franks

Of all the considerations which most affect the cost of
your opal, butis least considered is the cutting yield
from rough opal.

The finished weight of the cut stones in relation to the
initial weight of the parcel of opal is a major factor in
—determining the price of the finished stones.

Definitions

A . Yield -- The gquantity (weight) of polished stones
compaired to the starting weight of rough opal.

B. Break-Even Point-- The price per carat which must be

charged for the finished opal to recover the cost of the
rough.

C. “Brian’s Rule of 20”--On average for every 5 carates
(1 gram) of opal cut by the amature, one(1) caratof
finished opal will result--20% yield --Therefore your
break-even point for the cut stones is the same price
per carat as you paid per gram for the rough opal.

Let's see how it works!!

Example--

1 0z Rough cost--$93

31 gramsin a Troy ounce

Cost per Gram-- $93 divided by 31grams--$3.00 pergm.
1 0z equals 31 grams and equals 155 carats (max)

155 carates at %20 yield equals --31 carates '

$93 divided by 31 carates equals --$3.00 per carat

The higher or lower your yield the higher or lower your
break-even point!!

Example at 35% vield

$93 per oz still equals $3.00 per gram
155 carates times 35% equals-— 54.25 cts
$93 divided by 54.25 cts --- $1.71 per ct break -even.

Example at 15% yield

$93 per oz still equals $3.00 per gram
155 carates times 15% equals-- 23.25 cts
$93 divided by 23.25 cts --- 54.00 per ct break-even.

Your yield should average 20%, therefore always use

the same price you pay per gram for rough as the
estimated break-even price per carat for the finished
stones.

=

Thin seam material- Most material which is thin or has
irregular seams will yield less than 20%, especially if
you cut calibrated stones--general rule 18%.

Variations

Thick chunky material - If the material is thick or the
pieces are very blocky and the color is skin to skin, then
you can expect up to 30%, even with calibrated stones.

Do the experiment yourself -- Weight the
rough first-- cut the stones-- then weight
the result--the results may mean the
difference between profit and loss.

The November issue of ROCK AND
GEM magazine has an article by
Lee Martin, entitled "Opal Goes
video," describing the new video
recently released by A. Goodman,
a Society member, featuring your
President in the section on opal
cutting.

There is also another video, "Opal
Cutting Made Easy," by Paul Down-
ing, another member of the Society.
Paul also has published a book
on the same subject.

I write this as an example, to
show that our members and the
Society are active and up on
the latest technology to aid in
the education of the opal lover.
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DEALER - CUSTOMER RELATIONGS

> RELATIONSHIP SHOULD BE BASED UPON EQUAL FOOTING

o BOTH DEALER AND CUSTOMER NEED EACH OTHER

1. SOURCE OF SUPPLY - OPAL MATERIAL

2. SOURCE OF INFORMATION/EXPERTISE

3. SOURCE OF INCOME

>  RESPONSIBILITIES OF THE DEALER

o PROVIDES INFORMATION WHEN ASKED ABOUT

CUTTING PROBLEMS
SELECTING ROUGH MATERIAL
ANY OTHER ASPECTS OF THE OPAL WORLD

SAYS HE DOES NOT KNOW IF APPROPRIATE

o PROVIDES A SELECTION OF OPAL AT ALL TIMES

TO MEET CUSTOMERS NEEDS

o PROVIDES OPAL AT PRICES WHICH REFLECT A "REASONABLE"

© STANDS BEHIND OPAL WHICH IS PURCHASED

- EXCLUDES CUTTING ERRORS

- GRADING PROBLEMS - THE DEALER IS NOT INFALLABLE

s THINGS THE CUSTOMER (CUTTER) CAN DO TO HELP DEALER

sENERAL

o LET THE DEALER KNOW YOUR LEVEL OF EXPERTISE

o ASK FOR HELP IN SELECTING YOUR MATERIAL

o STATE YOUR NEEDS AND GOALS FOR THE PURCHASE

o BE REALISTIC IN YOUR ASPIRATIONS
AVOID THE $5/0Z. = §75/CT. SYNDROME

THE DIFFICULT ISSUE - BARGAINING AND WHOLESALE BUYING

REALITY - OPAL IS EXPENSIVE THEREFORE PRICE IS ALWAYS
A CONCERN.
HIGHER THE VOLUME THE LOWER THE PRICE

TRUE_WHOLESALE: THIS IS THE PRICE ONE DEALER CHARGES ANOTHER
DEALER FOR LARGE QUANTITIES OF OPAL

VOLUME DISCOUNT: A REDUCED PRICE BASED UPON A ONE TIME LARGE
PURCHASE OR CONTINUOUS DEALINGS OVER TIME

"BARGAINED'' PRICE: AGREED TO PRICE FOR A PARTICULAR ITEM -
NONE ON SALE ITEMS AT DISGRESSION OF
DEALER

o SUGGEST RESOLUTION TO THE PROBLEM

o EVALUATE EACH PURCHASE ON ITS MERITS
o 1S THE VALUE EQUAL TO THE PRICE -

- IF YES, THEN DON'T BE CONCERNED
PROFIT ABOUT "DISCOUNT"

- EXAMPLE: A) IF THE VALUE DOES NOT EQUAL Tt
PRICE EVEN WITH A "50% DISCOUX
THEN DON'T BUY
B) IF VALUE EQUALS PRICE AS MARKEL
THEN BUY

o DON'T GET CAUGHT IN THE "MARK-UP - MARK DOWN' GAME

o TAKE ADVANTAGE OF "SPECIALS"

o GIVE THE DEALER ADVANCE NOTICE OF YOUR REQUIREMENTS

o FIND A DEALER WITH WHOM YOU FEEL COMFORTABLE

AND PATRONIZE HIM/HER

o ASK QUESTIONS

o DEMAND SERVICE

At the August meeting of the Orange
County Chapter, Todd Schowater, Gem
and Mineral Supervisor for the

Orange County Fair, stopped by to
present the group with a blue ribbon
for having the most popular display
case in the recent fair. well done,
and thanks to Noel Lamkin for coordin-
ating and arranging the display.
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GEMOLOGICAL SERVICES
PRECIOUS STONCES
LAPIDARY SERVICES
CREATIVITY IN GEMS
ASTROLOGICAL

THOM R HENDRICKS GG
GIlAAA
B18-835-0838

MARLYNN HENDRICKS 818-853-5138

Creative Rainbows
Custom Gems and Jeweiry

P.O. Box 90641 Jewett & Dorothea Pattee
Long Beach, CA 90809 213-425-2426

VISIT us at the OPAL SHOW

Sat, Oct. 24 10-6, Sun Oct., 25 10-5
Anaheim Convention Center.

We have lots of opal rough, cut stones,

IMPORTERS . WHOLESALERS
ﬁ LOS ANGELES . SAN FRANCISCO

KCB & ASSOCIATES

FINE QUALITY PEARLS
AMERICAN NATURAL FRESHWATER PEARLS
NATURAL COLOR PEARLS

BIWA GOLD - % BLISTER PEARLS

COLLECTIBLE. RARE AND UNUSUAL GEMS
AUSTRALIAN BOULDER OPAL - JEWELRY - CRYSTALS
COLOMBIAN EMERALDS - PALA PINK TOURMALINE
AMERICAN PINK MUSSEL SHELL
NATURAL WHITE STONE BEADS

faceting rough, faceted stones, gem-
stone beads, and jewelry. Also, the
new video tape "All About Opal"

Rlso at the GLDA Gem Show
San Jose Convention Center,
Oct., 30, 21, and Nov., 1 10-6

We have free passes for this one.
Please call or write if you want
them.

USPO BOX 1737 DENISE ROMAN, G.G.
SANTA MONICA, CALIFORNIA TEL.: (213) 394-8870
80406-1737 USA

THE AMERICAN OPAL SOCIETY, INC.
Proudly presents
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Featuring Opal, Rough and Cut Stones, Top Dealers
Displays, Demonstrations, Colored Stones, Jewelry

October 24 & 25, 1987

Anaheim Convention Center
800 Katella Ave.
Anaheim, California 92803
Satuday 10-6 Sunday 10-5
Adults $§3.50 ¢ Children 12-18 §1.00 (under 12 Free with Adult)

This coupon Good for .50 off Adult Admission
For Information: A.O.S., Inc., P.O. 92257, Long Beach, CA 90809




DIRECTORY OF OFFICERS

Jewett Pattee, President, 213-425-2426

Dick Koch, 1st VP, 213-927-4372

Noel Lamkin, 2nd VP, 714-529-8031
Dorothea Pattee, Sec., 213-425-2426
Dolores Proulx, Treas., 714-596-6396

Bill Judd, 213-923-4643

AVERICAN QPAL_SOCIETY
P.0, Box 92257

Long Beach, CA 90809-2257
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Ross Stambler, 213-693-6898 1
Tom Parker, 213-653-2823 4%
Andy Guerrette, 714-734-7484 )
John Hall, 714- 636-1425
Ed Rockafellor, 213-679-0863
Victor Mayo, 714-644-0788
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