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President’s Message 
By Pete Goetz 

 
Hi Guys, I’m back!  Hope everybody had a good summer.  For those 
who went collecting, I hope endeavors were successful.  For those 
of you shop on-line I hope you found some hidden treasures. As for 
myself this summer was pretty dull, but h things are looking up and 
will get better. 
It’s October, one month before our annual OPAL & Gem Show; 
Everybody is working hard to make it successful; plans are working 
smooth and everything is on time.  Kudos to Veronica, our show 
chairperson, who is producing our show.  She been doing a great 
job gathering our dealers and organizing the floor plan, etc. 
Even with her great effort, we still have a lot of work to do and a 
need volunteers.  Contact Veronica and she can give you a task. 
There will be demonstrations and lectures about opal related topics 
on both Saturday and Sunday. 
This is second year our Phoenix Club in Anaheim, and we are 
expecting to have an even bigger show than last year.  One 
improvement is that we have catering truck that has reasonable 
“gourmet” food, which a much greater variety than last year’s 
Phoenix Club stand, which not be open for the show this year.  The 
German Restaurant in the Phoenix Club will be open to show 
participants. 
We have many more dealers than last year with about 50% more 
tables.  This should be good for both the AOS’s bottom line and 
increase the shopping experience for our show goers. 
October’s meeting will be a Show working meeting.  Please come 
and help get our show flyers stamped and labeled. 
See you all at the SHOW! 
 

Pete Goetz 
++++++++++++++++++++++++++++++++++++++++++++++++++++ 
 

Members Only Website Password 
AOS website’s members only area: Name: “member“ and  
Password: “opalbug”. 
++++++++++++++++++++++++++++++++++++++++++++++++++++ 
 
 
 

 

It’s Almost Here! 
The American Opal Society’s 47th Annual 

OPAL & GEM SHOW 
 

The Largest Opal Show in USA! 
Sat. Nov. 8, 2014 - 10AM - 6PM 

Sun. Nov. 9, 2014 - 10 AM - 5PM 
 

Opal and Gem Dealers from the USA and Australia. 
Rough and Cut Opals; gemstones; jewelry & supplies. 
Huge Raffle many prizes of gemstones, jewelry, tools, 

etc. 
Free Opal Seminars on Saturday with Paid Admission. 
Free Demonstrations on gem cutting, jewelry making, 

etc. 
 

Same location as last year! 
The Phoenix Club - Festhalle 

1340 S. Sanderson Ave., Anaheim, CA 92806 

 

Dealer spots are still 
available! 

If you are interested, contact us ASAP! 
 
‘ 

Veronica Pupura 
 

(714) 974-3982 angeldragonoflight@yahoo.com 
Jim Pisani 

(714) 815-4638, editor@opalsociety.org 

mailto:angeldragonoflight@yahoo.com
mailto:editor@opalsociety.org
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What Price Is the Right Price? 
By Karen M. Burns, Houston Gem & Mineral Society 

 
The question came up again the other day—how do I figure my cost 
of goods sold, and how do I price my jewelry for sale?  
 
Figuring Costs: For the hobby jewelry maker who is not selling 

$100,000 or more per year, figuring costs is simple. It is what you 
paid for materials. If you are doing wire wrap and fabrication, you 
can weigh or measure the materials, and using a conversion chart 
such as the one in the Rio Grande catalog or one of the online 
conversion charts, multiply it times the per gram cost of your 
purchases.  
If you make and use cabochons or faceted stones, use the cost of 
the rough as the cost of the stone. Any waste that you use later has 
a cost of $0. Keep track of what you purchased and what you have 
at the end of the year. The difference is your cost of goods sold for 
tax purposes.  
 
Figuring Costs for Tax Purposes: For tax purposes, there are also 

administrative costs and overhead such as postage and travel, 
stationery and envelopes, advertising and tools and equipment. 
Anything less than $100-200 of purchases is just added into 
overhead.  Big purchases are prorated by the number of years of 
expected use—usually 3-5 years. This should supply the information 
needed to file a schedule C for federal taxes. 
 
Pricing Your Jewelry: Pricing your jewelry requires a few more 

steps. Estimate the manufacturing costs by measuring or weighing 
the metals you use, and count the beads and findings and multiply 
them times your purchase price. These are your material costs for 
each item. Then include a factor for overhead and administrative 
costs, utilities, etc. Multiply this by three, and add your hourly wage. 
This is your manufacturing cost. Double your manufacturing 
cost for a wholesale cost and that is the lowest price that you 

should charge for your finished jewelry. If you employed someone 
to make your finished jewelry, there would be no profit for you at 
this point.  
 
Profit and Artistic Merit: Profit is a very subjective amount and is 

what I call the value of "artistic merit," which is the result of your 
particular choice of materials, your creativity in designing the piece, 
and your skill in creating the piece of jewelry. The total should be in 
the neighborhood of three times the manufacturing cost estimate.  
Never underestimate the value of artistic merit. Then look at the 

piece and adjust the price to what you might be willing to pay. That 
is the full retail sales price of your jewelry.  
 

Hints on Selling Your Jewelry: Setting prices is an art, not a 

science, and it depends upon many subtleties, the primary one 
being the market in which you sell. Set your price, and don't offer 
discounts—EVER. Forget three for the price of two, etc.—refer to 
the third sentence. That is simply re-pricing your merchandise. If you 
want to entice sales, offer something extra such as a pair of earrings 
or a simple finger ring, something with a low cost that doesn't lower 
the value of the more expensive piece.  
 
"But my things aren't selling, and my prices are really low." The 

answer may be: your prices are too low. There is a perception of 
value for the purchaser—if the price is too low, as in "if it's too good 
to be true, it probably is," so the perception may be that the 
materials are cheap, the workmanship shoddy, and the design is 
poor. Raise your prices to be in keeping with the precious metals 
and handcrafted work that you are selling.  
Consider these two scenarios as examples of pricing and how it can 
affect sales. The prospective purchaser is holding your jewelry but 
can't decide and finally says, "I really like it, but it's a little out of my 
price range. Can you lower the price? After thinking it over a 
minute—really wait—you lower it by saying, "For the next five 
minutes and just for you, I will lower it $XX, because I can see how 
much you like it." You are making a special, unadvertised deal for 
this one customer. Or as an alternative, you can offer a pair of 
earrings or a ring saying, "What if I include this pair of earrings or 
this ring?" You are selling one-of-a-kind and/or limited edition 
pieces, and one reduction won't affect your whole inventory.  
This is not re-pricing your inventory. The next customer will not 
expect the same price or gift unless you choose to make the offer. 
Don't do this routinely, or you are again re-pricing your inventory.  
On the other hand, suppose your purchaser is holding your jewelry 
and says, "I can't believe you're only asking $X, it's so beautiful." It is 
too late to increase the price when she has it in one hand and her 
credit card in the other. Price high. You can always lower it if it is 
really overpriced. How can you tell? If you have too many customers 
like the first and none of the second.  
Sales is an art, and the most highly-paid employees in many 
businesses are the sales people on commission who have a good 
product to sell. 
From Nittany Mineralogical Society Bulletin, April 2012, via The 
Backbender’s Gazette, 4/2010(2

nd
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Queensland Opals Still in Demand 
Internationally, Local Miners Say 

By Chrissy Arthur, 11 Aug 2014  

American Opal Society Calendar 

Date General Meeting Topic / Speaker 

01/09/14 Gregg Bunch on Lab Created Quartz Crystals 

02/13/14 Video of “Gem Hunt” on Welo Opal 

03/13/14 Gabriel Mosesson on Ethiopian Welo Opal 

04/10/14 Jim Bowden on Rattlesnake Awareness 

05/08/14 Jim Pisani on an Introduction to Metal Detection 

06/12/14 Live Opal Auction 

07/10/14 Stan McCall on “Inlay with a Twist” 

08/14/14 Opal Cutting Seminar 

09/11/14 Opal Cutting Seminar – Part 2 

10/09/14 Opal & Gem Show Work Session 
11/08/14 47th Annual Opal, Gem, & Jewelry Show 
11/09/14 47th Annual Opal, Gem, & Jewelry Show 
11/13/14 Opal Show Recap / Possible Speaker 
12/11/14 AOS Christmas Party Potluck 

 

Opals found in mines in western Queensland. 

http://www.abc.net.au/news/2014-07-21/opals-found-in-the-mines-in-western-queensland-in-july-2014/5611534
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Opal miners in the state's west say while rising costs of production 
and exploration are stifling their sector, the Queensland boulder opal 
still attracts international interest.  
Gem traders from as far afield as Germany have been in western 
Queensland in July, buying stones for markets in Europe, Asia and 
the United States.  
The boulder opal is unique to Queensland and is found in the opal 
fields from Yowah, west of Cunnamulla, up to Winton.  
The rare Yowah opal nut is also sought-after and is found only in the 
Yowah region.  
John Edwards is a retired plumber and describes himself as a 

"lifestyle" miner, working about 15 metres underground at Yowah. 
There will always be people chasing opal, but there is less of it to 
find and it is getting much harder. 
'Lifestyle' opal miner John Edwards  
He says it is the thrill of the chase that keeps him chipping away, but 
the number of opal miners is diminishing.  
"There will always be people chasing opal, but there is less of it to 
find and it is getting much harder," he said.  
"Australia has vast quantities of opal yet unfound, but the costs of 
exploration outweighs the return on it, so at this stage we are limited 
to the smaller opal fields, which are naturally finding less and less.  
"The markets are getting a lot harder and the costs are getting a lot 
harder."  
Raleigh Henderson heads up the Yowah Opal Miners group and he 
estimates the local industry has halved in the last decade. 

"It's cut back right throughout Queensland - the costs blew everyone 
out," he said.  
"Mining costs, EPA costs, rates, rents, but hopefully we are getting 
them back on track again." 
Mr Henderson says while there may be less production, there are 
still plenty of hidden gems under the surface, and they are valuable. 
"They range from $1,000 to $20,000 around here," he said. 
The Yowah opal field dates back to the 1880s and is among the 
oldest in Australia.  
While it is now just a tiny part of the national sector, the gemstone is 
still sort-after around the world.  
Jurgen Schutz works with one of the world's oldest opal companies 
and travels from Germany to buy stone.  
He says the boulder opal is unique.  
"It is one of a kind - every stone is different," he said.  
"It's a stone for designers and people who like individual jewellery.  
"The big market is the United States because of its huge population, 
also Europe and the new market is Asia."  
Mr Schutz says he worries about the declining number of opal 
miners in Queensland.  
"If this continues and the last of the old-timers quit, then who is 
going to take the opal out?" he said. 
"You know women - women are crazy for gemstones and it would be 
sad if opal was to disappear from the map of gemstones."  
But Mr Edwards says there is a future for opal mining in 
Queensland.  
"There will always be people chasing opal, but there is less of it to 
find and it is getting much harder," he said. 

+++++++++++++++++++++++++++++++++++++++++++++++++++ 

Elvo Matrix 
By Len Cram 

 

 

John Edwards, who describes himself as a lifestyle opal miner, 
working about 15 metres underground at Yowah. 

 

Gem traders from as far afield as Germany were in western 
Queensland in July, buying stones for markets in Europe, Asia and 
the US. 

 

Mr Henderson says while there may be less production, there are 
still plenty of hidden gems under the surface. 

http://www.abc.net.au/news/2014-07-21/john-edwards-lifestyle-opal-miner-western-qld/5611760
http://www.abc.net.au/news/2014-07-21/opal-on-display-on-a-table-that-were-found-in-mines-from-yowah/5611536
http://www.abc.net.au/news/2014-07-21/raleigh-henderson-from-the-yowah-opal-miners-group-qld/5611794
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Elvo was one of the most incredible matrix opal mines ever 
discovered.   It was the first worked by Fred Cragg, sitting on the 
potato bag of matrix, and his father in 1923, but they could hardly 
give the material away at a time when opal was in demand.  I asked 
him why they went to the trouble of mining it and he said, “The 
quality was so good, and it carried so much more opal than most 
matrix, we thought it was worth a try.”  Strange as it may seem, it 
was also the place of my first attempt at opal mining, in 1952, many 
years before I first met Fred.  I was a green horn with no knowledge 
and sank a shaft about 50 yards to the left of where Fred is sitting, 
way out in new country, well off the run.  I didn’t even strike 
sandstone, under which the matrix is found.  With Fred’s guidance, 
we opened up the old workings, plus a considerable amount of new 
ground, and they rolled out like potatoes from a garden patch, some 
up to 10 lbs. weight, full of colour.  It was shallow ground and 
extremely soft, and all we needed was a small backhoe and a dump 
truck to harvest them.  

 
This photo will give you some idea as to how much matrix this 
amazing mine produced, before we gave it to others who later 
opened it up with big machinery, after it became saleable.  As you 
can see, we left all the blues behind for the fossickers when we 
pulled out.  Over the years they had a field day, and picked it clean.  
How I would love to have those blues today!  What a difference time 
makes to most things in life.  The mine was so rich, and although 
there was only one level, there were often three nodules, sitting one 
above the other.  Their size and shapes were astonishing, with 
many looking like huge pears covered with blisters, which were fill of 
colour.  Their average weight was around 6 lbs., with the odd one up 
to 10 lbs.  Although it was a common occurrence, it was 
unexplainable just how the three of them formed directly, one above 
the other, like plumb bobs, `8 inches apart.  The top one always sat 
close to the sandstone with the large end up with a smooth 
ironstone like tail, a few inches long, not unlike a protruding pencil, 
pointing straight down to the nodule below. It and often a third one.  
The other unexplainable thing was, whatever shape the top one 
happened to be, the others were smaller twins, bump for bump.  The 
top nodules were always the richer, and carried all the gem material.  
The second ones carried mainly blues with a little green and the 
bottom ones, although they carried plenty of opal, it was always a 
poor glassy potch. 
Possibly the most electrifying colours to be found in any opal are 
those in the Queensland’s ironstone matrix, especially those from 
around Opalton.  During the early days of the industry, buyers paid 
little attention to this beautiful gem, due to mainly to its abundant 
supply, but occasionally bought a few choice pieces for a pittance.  
But with a different story today, there is no abundant supply, and 
gem material from all fields, especially the Yowah and Koroit, are in 
huge demand.  This nice specimen is one of a few remnants I use to 
make a small coffee table in 1972, from material we mined at Elvo, 
at a time when you couldn’t give the material away.  For those 
interested in its size, the right hand side is about two and a half 

inches in length.  I 
know you might find 
this a little hard to 
believe, but this is far 
from the top grade 
we mined.   The tops 
were stunning 
material, a beautiful 
liquid orange-red, 
some of which I cut, 
yet couldn’t sell for 
$2 per carat, so poor 
was the market’s 
interest in the gem at 
the time.  We had a 
44 gallon drum of 
this grader, and 5 
gallon drum o the 
tops, and ended up selling the lot for $4 per pound, the only offer we 
got.  Many years later, I still had matrix for sale.  They were 
surprised to find I was no longer in the business, but when I showed 
the coffee table, their eyes almost popped out.  I asked them how 
much this grade would be worth today, and what they said almost 
blew me away, “We will give you $1000 per kilo for that grade”. 
++++++++++++++++++++++++++++++++++++++++++++++++++++ 

The Gem of Passion 
Black Opal, "The 
Beautiful Gem of 
Passion". The only place 
in the world where gems 
of this quality are found is 
Lightning Ridge. 
Although diamonds 
maybe a girl’s best friend, 
they are not rare, in fact 
they are the most 
common gem on the 
planet and are available 
at any given time in their 
hundreds of thousands, if 
not millions. It is price 
control, and nothing else 
that gives them their 
value, whereas with 
gems of this nature it is 
their beauty and rarity that governs their value. What other gem can 
give you such beautiful colours and patterns? This one with the 
slightest movement showed all its incredible colours as they run up 
and down its stunning ribbon pattern, like waves rolling up a gentle 
beach on a soft warm day. No wander it is known as the "Gem of 
Passion". 
++++++++++++++++++++++++++++++++++++++++++++++++++++ 

Meet Stan Ross, Maestro of the Metal Detector 
 
Stan Ross, the Newport Beach maestro of the metal detector, 
reconnects people and misplaced jewels. 

 

By Marcia C. Smith OCR Staff Columnist 
May 28, 2014. 

 
Stan Ross doesn’t believe that things are ever lost. 
“You just lose track of them,” he said by cellphone, with high-pitched 
beeps and labored breaths interrupting his words as he was talking, 
walking and working on his latest treasure hunt on Wednesday 
morning from somewhere in New Jersey. 

http://www.ocregister.com/reporter-profile/marcia-c.-1140-smith
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Of course, I sometimes think I’ve lost my mind. But Ross can’t help 
me with that. He has helped hundreds of others recover a peace of 
mind. 
Ross, 71, of Newport Beach, is a metal-detecting specialist, one of 
230 independent contractors searching the sand, dirt, bushes and 4 
feet of water of 321 North American cities listed in the directory for 
The Ring Finders (TheRingFinders.com). 
Sixty-one Ring Finders are based in California. Ross is among the 
15 working from San Diego to Santa Barbara and one of only a 
handful combing Orange County. 
Worried, panicked, distressed and desperate people call Ross about 
five times a month with hard-luck stories of missing rings, watches, 
pendants, necklaces, earrings, keys, jewelry and other small, 
metallic valuables. 
Memorial Day weekend and summer usually send him on a string of 
search-and-recovery missions for people who have left beaches and 
park picnics with a few things missing. 
He’s the man who looks for the diamonds in the rough, the needles 
in a haystack and the ring in a Temecula sinkhole. 
About five hours a day, the retired Seal Beach electrician combs 
everything: beaches, parks, front lawns, backyards, bushes. His 
cushioned, noise reduction headphones deliver different beeps 
depending on the metal detected. 
Nickels sound different than quarters or hairpins, bottle caps, pull 
tabs from canned drinks (remember those? Ross finds them 
regularly), and silver, gold, titanium or platinum jewelry. 
A good day will yield at the very least a couple of dollars in change. 
One day he found 100 pennies. Another day near the Seal Beach 
Pier, he picked up on his best find: an imperial jade ring inscribed 

“To Maria with Love. 1945.” Nobody claimed the jewelry, which he 
unearthed in 1995 near the jetty and was probably lost in the late 
1980s. He spent years searching for the owner before giving it as a 
gift to his girlfriend. 
“It’s the search that keeps me going,” said Ross, who increases his 
odds of finding something by understanding the tides and beach 
erosion patterns. “I like the solitude of being out there, too, waiting 
for the next signal that there’s something beneath the surface.” 
He does slow, methodical, two-way grid searches of areas with his 
latest machine, a $2,300 detector that extends about 5 feet to an 11-
inch coil that he waves over the ground. 
Its handle is rigged with GPS and a screen that indicates an object’s 
size, its depth and metal composition. 
On May 11, a woman who had lost her ring six days earlier at Aliso 
Beach called Ross, whose motto is “Have Metal Detector, Will 
Travel.” She had taken off her ring to put on sunscreen then forgot 
about it until she got home, all bronze but no gold on her finger. 
Ross knew the recovery chances would make a dent in his 75 
percent success rate since the beach cleaning machines and other 
detectorists had worked the sand for six days. Still, he searched. 
That’s when he found something else: a frazzled, helpless woman 
named Ladan who had lost her wedding band earlier that day while 
playing in the sand with her daughter. They had gone back and forth 
to the water to fill buckets, prompting Ross to swing his coil across 
their path. 
Within a few minutes and 4 square feet of beach, Ross found the 
diamond ring and wedding band. He dug them up with a sand scoop 
and presented them to Ladan, who screamed and cried with joy. 
The recovery was extra special because it was also Mother’s Day. 
“I have a lot of stories, tons on my blog (on the Ring Finders 
website), that tell themselves,” Ross said proudly. “It’s rewarding 
finding something that people thought was lost. I find some people 
who are unreal and so happy. But nothing is ever really lost.” 
Like Ronald’s car keys in Newport Beach on May 10? 
Ross swapped his 11-inch coil for “Plan B,” a second, more tedious 
search with a handheld pin pointer that could probe tight areas 
covered in ivy. He found the black Toyota key and alarm fob in a 
planter. 
Like Nick’s gold medallion in the water off Belmont Shore? 
Nick’s neck chain had broken when his dog’s paw pulled at it, 
dropping the family heirloom into waist- deep water. Ross found it in 
30 minutes during low tide. 
Like Joann Blanco’s platinum wedding band on Laguna Beach on 
May 3? 
Dispatched to the scene by the concierge at the Montage, Ross met 
Joann and Federico Blanco on the sand near where she had 
handed the band to her daughter, Sarah, 8, so she could – this is 
quite common – apply sunscreen. 
Ross found a ring in five minutes and let Joann pull it from the sieve-
like scoop. But it wasn’t Joann’s band. Ross put that one in his 
pocket and continued the search, recovering Joann’s band a few 
minutes later. 
Ross went home that night to look through Craigslist Lost and Found 
for a ring matching the description of the other one . Many were 
there, some ads offering rewards, of which he always shares 20 
percent with the Children’s Hospital in Los Angeles. 
He doesn’t charge, not even Ladan, Ronald, Nick or Joann, for 
giving him the thrill of his hobby since 1971, except maybe gas 
money. 
He loves the search and seeing the tears and emotions when he 
returns something someone had prayed to find again. 
Contact the writer: masmith@ocregister.com 

From http://www.ocregister.com/articles/ross-616134-ring-
lost.html?page=2 
++++++++++++++++++++++++++++++++++++++++++++++++++++ 

 

Stan Ross 

http://www.theringfinders.com/
mailto:masmith@ocregister.com
http://www.ocregister.com/articles/ross-616134-ring-lost.html?page=2
http://www.ocregister.com/articles/ross-616134-ring-lost.html?page=2
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Dangerous Geology: Who Put the Quick in 
Quicksand? 

By Andrew A. Sicree, PH. D.  
 
Can quicksands kill? 

 
In the final scene of many an old time movie, the bad guy met his 
end slowly sinking into quicksand along the bank of a jungle stream. 
After a minute or two, nothing remained of the villain but his hat, 
floating on the now placid surface of the quicksand. Quicksand 
makes for Hollywood classics, but does it make scientific sense that 
a quicksand could kill a man?  
The “quick” in quicksand implies “living” or “lively” (from the Anglo-
Saxon cwic, “living”) – akin to the use of the term “quicksilver” for 
mercury. A quicksand is a “lively sand” – an apt name for a sand 
that moves and swallows up unfortunate bad guys.  
Without a doubt, quicksands exist in many parts of the world. 
Reportedly, they are found in environments as disparate as 
Morecambe Bay, England; coastal regions of New Jersey, North 
Carolina, and Florida; the Lençois Marahenses of Maranhão, in 
northeast Brazil; in the Sahara Desert in the Qattara Depression in 
Egypt; and near Qom in Iran. 
The critical question is whether or not one of these quicksands could 
entrap a man and suffocate or drown him. Experts point out that any 
mixture of sand and water would have a density greater than that of 
the human body; thus a human being should be able to float on top 
of a quicksand. This is, however, only part of the story.  
 
Sand and quicksand 

 
Normal sand is mostly composed of well-rounded grains of quartz 
transported and sorted by the action of water and wind. Beach 
sands, for instance, are deposited by wave action and blowing 
winds, while wind alone forms desert sand dunes. How does a 
natural bed of sand become a quicksand? 
In a well-packed pile of quartz sand, gaps between the rounded 
sand grains make up about 25 to 30 percent of the total volume. 
These voids are filled with air or water. But not all sand grains are 
spherical, and elongate or irregular sand grains make loose packing 
possible. In loosely- packed sand, voids make up between 30 and 
70 percent of the volume. A loosely-packed sand is metastable – it 
looks firm, but readily collapses and compacts to a stable, more 
densely packed bed. Pressure, vibration, or upwelling water serves 
to overcome the friction between grains and the sand resorts itself in 
a more stable configuration. Studying quicksands in recent years, 
scientists discovered that not all quicksands are identical.  
 
Fluidized beds  

 
The classical explanation of quicksand is that it is a “fluidized bed.” 
In a fluidized bed, the grains are partially supported by the pressure 
of the surrounding fluid. A flow of water upwelling through a bed of 
sand serves to create a quicksand because the water is effectively 
“floating” the sand enough that the entire bed of sand behaves like a 
fluid. Anyone walking onto such a sand would rapidly sink down into 
the quicksand just as though they had walked into the surface of a 
pond.  
Quicksands created by upwelling water occur in many places where 
there are natural springs. This can be along riverbanks, at the bases 
of alluvial fans (fan-shaped masses of sand and gravel carried down 
from the mountains by erosion), or on beaches exposed at low tide. 
The latter can be particularly treacherous because someone trapped 
in a beach quicksand might be drowned by the incoming tide before 
being freed.  
Civil engineers watch for “quick-conditions” during construction of 
buildings, dams, and bridges because upwelling waters can fluidize 
any soil (not only sands) and cause catastrophic failures of 

structures built on them. You would never, of course, construct a 
building on a quicksand deliberately, but a soil or sand that appears 
firm today might, given sufficient rainfall, become “quick.” At that 
point, some stimulus such as a minor earthquake tremor might 
cause the underlying sediments to liquefy and undermine the 
foundations of your building.  
 
The destruction of Port Royal 

 
In the 1600’s the town of Port Royal, Jamaica, was “sin city,” home 
to buccaneers, cutthroats, slave traders, and prostitutes. Port Royal 
sat perched upon a spit of sand on the edge of the Caribbean Sea 
near Kingston, Jamaica. An earthquake struck on June 7th, 1692 at 
11:43 a.m. (we know the exact time from a watch that was 
recovered from the destroyed city afterward). The city’s buildings 
didn’t collapse; they sank into the sand, and about 3000 people, half 
of the city’s residents, perished. It was as though the Earth 
“swallowed them up.” Survivors claimed the wrath of God was 
visited upon the city for its sinful ways. Certainly it must have 
seemed that way to those lucky enough to live though the disaster. 
The 1692 earthquake served as the stimulus for the liquefaction of 
the sand upon which the town was built. Normally, at Port Royal the 
water table was only a few feet below the surface. Perhaps the 
spring of 1692 was wetter than usual and the water table had risen. 
The shaking of the ground during the earthquake caused the sand to 
become “quick” and the resulting quicksand swallowed whole streets 
of buildings. At the same time, the ground surface dropped 
downward (due to compaction and seaward slumping) and most of 
the town was submerged. Tsunamis that hit the town after the 
earthquake did nothing to improve the situation. Today, the town lies 
at least 25 feet (8 m) below average sea level.  
 
The semi-rigid trap  

 
Quicksands are common in the Lençois Marahenses of Maranhão, 
in northeast Brazil. Here, sand dunes intermingle with rainwater-
filled lagoons. As these lagoons dry up, a soft crust of brown or 
green algae and cyanobacteria remains, covering pits of water-
saturated quicksand. People who have stood on the crust of these 
quicksands liken the experience to standing on a waterbed. As long 
as the crust remains intact, the quicksand bed quivers and vibrates 
underfoot. If you break through the crust (which is easy to do), you’ll 
quickly sink to the bottom of the sand pit. Upon being disturbed, the 
quicksand “collapses” to a much firmer sand in which the shear 
strength increases with depth. In other words, the deeper your legs 
are stuck in the sand, the harder it gets to pull them out. Most of 
these pits are only about a meter (3 feet) deep, so they don’t present 
an immediate threat to life, but it can be challenging to extricate 
oneself from them. By laying sheets of plywood on the surface, 
researchers found they were able to walk across these pits without 
perturbing the quick-sands.  
In other parts of the world, such as Iran and Egypt, salt rather than 
bacteria and algae appears to play a role in holding the quicksand in 
a metastable condition.  
These semi-rigid trap-type quicksands differ from the fluidized bed-
type of quicksand in two important ways. First, the semi-rigid traps 
have stationary water – there is no continuous up flow of spring 
water. Second, the semi- rigid raps change drastically after they 
have been disturbed: they switch from a fluid state to an almost solid 
state.  
Death of the bad guy 

 
While it is true that you should be able to float on (and presumably 
swim out of) a fluidized bed-type of quicksand, the semi-rigid trap-
type quicksands present a different challenge. When you walk onto 
one of these quicksands, you rapidly sink into the sand. Upon being 
disturbed, the morass changes from a quicksand to a tightly 
compacted, almost solid, mass, effectively “cementing” you in place. 
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The force required to pull your legs out of the compacted sand can 
be much greater than that which a single man can exert. If you don’t 
have friends nearby with a rope to pull you out, you’ll have to slowly 
wiggle about and dig to free your legs. If you have the misfortune to 
fall into a quicksand that is deeper than your height, you might not 
live to write home about the experience. 
From Nittany Mineralogical Society Bulletin, Jan 2009 Via The 
Agatizer, 4vVia Moroks Newsletter June 2014 
++++++++++++++++++++++++++++++++++++++++++++++++++++ 

How to Escape from Quicksand 
By Andrew A. Sicree, PH. D.  

 
The danger of quicksand is perhaps more present in the imagination 
than in reality. Most of the quicksand pits in Brazil extend only about 
three feet downward, so they are unlikely to prove fatal to the 
entrapped explorer. Quicksand deaths are more likely to occur in 
quicksands located out on tidal flats. Tourists exploring the sea floor 
at low tide have sometimes become mired – not much fun when the 
tide is rising. An alert buddy with a rope to lasso you makes 
escaping from quicksand much more likely, but what can you do 
without a rope? 
When in quicksand country, carry a long sturdy pole. Walking across 
boards or large logs placed on top of a quicksand bog greatly 
decreases your chances of breaking through the matted upper 
surface, and logs, poles, or boards give you something to hang onto 
if you do start to sink.  
If you start to sink, jettison your backpack or any other heavy cargo 
you’re carrying. The density of quicksand exceeds that of water so 
you are more buoyant on quicksand than in water. An unladen 
person will float on the surface of a quicksand.  
The key problem is that, once you’ve started to sink, it is difficult to 
extract your legs from the morass. Thrashing about doesn’t improve 
matters. Lay on your back with your arms spread to stop sinking. 
If you’re carrying a pole or board, try to slide it under your hips. 
Using the pole to support your hips, slowly work your legs upward. 
Patiently working your legs back and forth can loosen the sand 
around your legs and allow you to slowly pull yourself out. 
Once you are on top of the quicksand, try to “swim” toward more 
solid ground. Move slowly. If possible, your buddy can toss you a 
rope or extend a tree branch to you. Once you are out, use a pole to 
try to retrieve your pack. 
From Nittany Mineralogical Society Bulletin, Jan 2009 Via The 
Agatizer, 4vVia Moroks Newsletter June 2014 
++++++++++++++++++++++++++++++++++++++++++++++++++++ 

October 2014 Gem & Mineral Shows 
Shows can be found at http://www.rockngem.com/show-
dates-display/?ShowState=ALL 

1-5—JOSHUA TREE, CA: Annual show; The Hi-Desert Rockhounds; 
Sportsman's Club of Joshua Tree; 6225 Sunburst St.; Daily 9-6; free 
admission; rocks, minerals, jewelry, gold panning; contact Roger Thompson, 
6225 Sunburst St., Joshua Tree, CA 92252, (760) 366-2915 or (760) 902-
5340; e-mail: HiDesertRockhounds@gmail.com; Web site: 
www.jtsportsmansclub.com/gem.html 
3-5—DEL MAR, CA: Wholesale and retail show; Gem Faire Inc.; Del Mar 
Fairgrounds; 2260 Jimmy Durante Blvd.; Fri. 12-6, Sat. 10-6, Sun. 10-5; 
adults $7, children (ages 0-11) free; fine jewelry, gems, beads, crystals, gold 
and silver, minerals, exhibitors, jewelry repair while you shop, hourly door 
prizes; contact Yooy Nelson, (503) 252-8300; e-mail: info@gemfaire.com; 
Web site: www.gemfaire.com 
3-5—SALT LAKE CITY, UT: Annual show; Mineral Collectors of UT; Trolley 
Square; 600 S 700 E; Sat. 12-9; free admission; exhibit cases, dealers, 
minerals, fossils, Wheel of Fortune, Touch & Feel Table, grab bags, 
identifications; contact Curt Forrester, 7792 N. Kookaburra Ct., Eagle 
Mountain, UT 84005, (801) 789-6325; e-mail: fossilmin@gmail.com; Web 
site: https://sites.google.com/site/mincollUT/Home 
44-5—SPRINGFIELD, OR: Annual show; Springfield Thunderegg Rock Club; 
Guy Lee Elementary School; 755 Harlow Rd.; Sat. 10-6, Sun. 10-4:30; free 
admission; contact Mark Denoyer, (541) 337-3433; e-mail: 
denoyerm53531@yahoo.com 

10-12—BUCKEYE, AZ: Annual show; West Valley Rock & Mineral Club; 
Helzapoppin Rodeo grounds; 802 N. 1st St., Miller Rd. entrance; Fri. 9-4, 
Sat. 9-4, Sun. 9-4; adults $3, children (under 12) free; contact Larry Tracey, 
PO Box 1425, Buckeye, AZ 85326, (623) 208-3230; e-mail: 
larry@youth4youth.org; Web site: www.westvalleyrockandmineralclub.com 
10-12—HILLSBORO, OR: 34th Annual Portland Regional Rock and Mineral 
Show; Portland Regional Gem & Mineral Show Assn.; WA County Fair 
Complex; 873 N.E. 34th Ave.; Fri. 10-6, Sat. 10-6, Sun. 10-5; adults $5, 
children (12 and under) free with adult admission; more than 30 dealer, 
fossils, rocks, gems, minerals, jewelry, beads, kids' corner, games and 
activities, exhibits, guest speakers, demonstrations, lapidary and wire 
wrapping, door prizes, silent auction; contact L. Smith, Portland Regional 
Gem & Mineral Assn., PO Box 5401, Portland, OR 97228; e-mail: 
Portlandregional.DealerChair@gmail.com; Web site: 
www.PortlandRegionalGemandMineral.org 
10-12—MOAB, UT: Annual show; Moab Points and Pebbles; Old Spanish 
Trail Arena; 3641 S. Hwy. 191; Fri. 10-6, Sat. 10-6, Sun. 10-4; free 
admission; dealers, displays, demonstrations, Spin Wheel, door prizes, photo 
exhibit, field trips (Yellow Cat area limb casts, petrified wood; Blue Hills area 
septarian nodules, agate, petrified wood); contact Jerry Hansen, PO Box 
186, Moab, UT 84532; e-mail: moabrockclub@live.com; Web site: 
www.moabrockclub.com 
10-12—PLEASANTON, CA: Wholesale and retail show; Gem Faire Inc.; 
Alameda County Fairgrounds; 4501 Pleasanton Ave.; Fri. 12-6, Sat. 10-6, 
Sun. 10-5; adults $7, children (ages 0-11) free; fine jewelry, gems, beads, 
crystals, gold and silver, minerals, exhibitors, jewelry repair while you shop, 
hourly door prizes; contact Yooy Nelson, (503) 252-8300; e-mail: 
info@gemfaire.com; Web site: www.gemfaire.com 
10-12—SACRAMENTO, CA: Wholesale and retail show; Gem Faire Inc.; 
Scottish Rite Center; 6151 H St.; Fri. 12-6, Sat. 10-6, Sun. 10-5; adults $7, 
children (ages 0-11) free; fine jewelry, gems, beads, crystals, gold and silver, 
minerals, exhibitors, jewelry repair while you shop, hourly door prizes; 
contact Yooy Nelson, (503) 252-8300; e-mail: info@gemfaire.com; Web site: 
www.gemfaire.com 
11-12—ANDERSON, CA: Annual show; Shasta Gem & Mineral Society; 
Shasta District Fairgrounds; Briggs St.; Sat. 9-5, Sun. 10-4; free admission; 
door prizes, gold panning, raffle, kids' activities, displays, demonstrations, 
exhibits, silent auction, dealers, gems, minerals, jewelry, beads, fossils; 
contact Steve Puderbaugh, PO Box 990424, Redding, CA 96099, (530) 604-
2951; e-mail: steve@applyaline.com; Web site: 
www.shastagemandmineral.com 
11-12—GRASS VALLEY, CA: Annual show; NV County Gem & Mineral 
Society; NV County Fairgrounds; 11228 McCourtney Rd.; Sat. 10-5, Sun. 10-
5; adults $2, students and children free; gem and mineral displays, dealers, 
gems, minerals, fossils, lapidary equipment, beads and beading supplies, 
jewelry, gold-hunting supplies, silent auction, raffle, demonstrations, gold 
panning table; contact Todd Lawson, PO Box 565, NV City, CA 95959; e-
mail: webmaster@ncgms.org; Web site: www.ncgms.org 
11-12—MARYSVILLE, WA: 40th Annual Show ; Marysville Rock & Gem 
Club; Totem Middle School; 7th and State Ave.; Sat. 10-5, Sun. 10-5; free 
admission; dealers, rough, slabs, polished cabs, gem-quality faceting rough, 
minerals, fossils, tools, lapidary equipment, jewelry, beads, gems, books, 
demonstrators, jewelry artists, club displays, youth games, half-hourly door 
prizes, silent auctions, raffle prizes ; contact Brian Murril, (425) 346-9313; e-
mail: bmurril@aol.com 
11-12—SIERRA VISTA, AZ: 40th Annual Show; Huachuca Mineral & Gem 
Club; Cochise College; 901 N. Colombo Ave.; Sat. 9-5, Sun. 10-4; free 
admission; jewelry, mineral specimens, beads, lapidary supplies, raffle, 
flourescent display, geode sales and cutting; contact Maudie Bailey, 5035 S. 
San Carlos Ave., Sierra Vista, AZ 85650, (520) 378-6291 or (520) 249-1541; 
e-mail: gmbailey@msn.com; Web site: huachucamineralandgemclub.info 
11-12—TEMPLE, TX: 45th Annual Show; Tri-City Gem & Mineral Society; 
Mayborn Civic and Convention Center; 3303 N. 3rd St.; Sat. 9-6, Sun. 10-5; 
adults $5, children $2; dealers, fine jewelry, treasure wheel, hourly door 
prizes, grand prizes, demonstrations, wire-wrapping, cabochon making, 
faceting, silent auction, sand search, touch table, member displays; contact 
Chip Burnette, (254) 630-3573; e-mail: burnette@aceweb.com; Web site: 
www.tricitygemmineral.org 
11-12—VISTA, CA: Annual show; Vista Gem & Mineral Society; Antique Gas 
& Steam Engine Museum; 2040 N. Santa Fe Ave.; Sat. 10-5, Sun. 10-4; free 
admission; jewelry, minerals, fossils, Kids' wheel, sand dig for tumbled 
stones, raffle; contact Ray Pearce, 753 Abbywood Dr., Oceanside, CA 
92057, (760) 535-5524; e-mail: raysrocks@cox.net 
11-12—WALNUT CREEK, CA: Show and sale; Pacific Crystal Guild; Civic 
Park Community Center; 1371 Civic Dr.; Sat. 10-6, Sun. 10-4; adults $8, 
children (under 12) free; contact Jerry Tomlinson, PO Box 1371, Sausalito, 
CA 94966, (415) 383-7837; Web site: www.crystalfair.com 

http://www.rockngem.com/show-dates-display/?ShowState=ALL
http://www.rockngem.com/show-dates-display/?ShowState=ALL
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18—WEST HILLS, CA: 16th Annual Show; Woodland Hills Rock Chippers; 
First United Methodist Church; 22700 Sherman Way; Sat. 10-5; free 
admission; gems, minerals, rocks, fossils, displays, demonstrations, silent 
auctions, gold panning, raffles; contact Anita Niles, (818) 704-8777; e-mail: 
show@rockchippers.org; Web site: www.rockchippers.org 
18-19—BRISTOL, CT: Annual show; Bristol Gem & Mineral Club; Beals 
Community Center; 240 Stafford Ave.; Sat. 9:30-5, Sun. 10-4; adults $5, 
seniors $4, children (under 12) free; gems, jewelry, mineral specimens, 
crystals, hands-on educational exhibits, grand door prize, children’s games 
and activities; contact David Korzendorfer, 208 Westledge Rd., W. Simsbury, 
CT 06092, (860) 490-4370; e-mail: Bristolgem@hotmail.com; Web site: 
www.bristolgem.org 
18-19—LEWISTON, ID: 48th Annual Show, ; Hells Canyon Gem Club; Nez 
Perce County Fair Bldg.; 1229 Burrell Ave.; Sat. 10-6, Sun. 10-5; adults $3, 
students free with ID card, children (12 and under) free with adult; displays, 
demonstrations, dealers, rough rock, fine jewelry, Kids' Corner, rock crafts 
and activities, silent auction door prizes, grand prize drawing ; contact Linn 
Enger, (208) 746-4957; e-mail: engerocks@yahoo.com 
18-19—SEDONA, AZ: Annual show and sale; Sedona Gem & Mineral Club; 
Sedona Red Rock High School; 995 Upper Red Rock Loop Rd.; Sat. 10-5, 
Sun. 10-4; adults $3, children (under 12) free; indoors and outdoors, more 
than 40 dealers, display room, AZ and unusual rock and mineral exhibits, 
Kids' Corner, raffle, minerals, agates, gemstones, copper, jewelry, lapidary 
tools and supplies; contact Bill Schwartz, (928) 821-3900; e-mail: 
bschwar13@msn.com 

18-19—WHITTIER, CA: Annual show; Whittier Gem & Mineral Society; 
Whittier Community Center; 7630 WA Ave.; Sat. 10-5, Sun. 10-5; free 
admission; “Earth’s Treasures”; dealers, minerals, jewelry, gems, collectibles, 
displays, demonstrations; contact Marcia Goetz, (626) 260-7239 
24-26—SANTA ROSA, CA: Wholesale and retail show; Gem Faire Inc.; 
Sonoma County Fairgrounds; 1350 Bennett Valley Rd.; Fri. 12-6, Sat. 10-6, 
Sun. 10-5; adults $7, children (ages 0-11) free; fine jewelry, gems, beads, 
crystals, gold and silver, minerals, exhibitors, jewelry repair while you shop, 
hourly door prizes; contact Yooy Nelson, (503) 252-8300; e-mail: 
info@gemfaire.com; Web site: www.gemfaire.com 
25-26—CANBY, OR: 50th Annual Show; Clackamette Mineral & Gem Club; 
Clackamas County Fairgrounds; 694 NE 4th Ave.; Sat. 9-6, Sun. 10-5; free 
admission; Kids' Corner, silent auction, magazine and rock slab sales, 
bargain rock, fluorescent show, demonstrations, raffle, door prizes, dealers; 
contact Beth Heesacker, 4145 NW Heesacker Rd., Forest Grove, OR 97116; 
e-mail: heesacker@coho.net 
25-26—CAYUCOS, CA: 13th Annual Autumn Cayucos Gem, Mineral, Fossil, 
& Jewelry Show; San Luis Obispo Gem & Mineral Club; Cayucos Vets Hall; 
10 Cayucos Dr.; Sat. 9-5, Sun. 9-5; free admission; free door prize, free 
drawing, 13 dealers, gems, minerals, fossils, jewelry, jade, crystals, 
meteorites, beads, lapidary and jewelry-making supplies; contact Kim Noyes, 
(805) 610-0603; e-mail: kimnoyes@gmail.com; Web site: http://slogem.org/ 
 

 

Visit Rockaway Opals 
Select Cup Opals 

Australian…Ethiopian…Black…Crystal…Boulder 

Fine Opal Jewelry 
Custom Designed by Artists 

www.rockawayopals.com 

Custom Creative Gem Cutting 
Stan M. McCall 

Lapidary and Jewelry Artist 
Custom Jewelry Designs & Repairs 

Gemstone Cutting & Repolishing 
Diamonds, Opals, Colored Stones 

(714) 220-9282 

6029 Orange Ave. Cypress, CA 90630 
http://home.earthlink.net/~custom-creative/ 

custom-creative@earthlink.net 
Tuesday-Saturday 10am-3pm. Appointments Also Available 

TIKKA OPALS 
E-mail: mattitikka@bigpond.com.au 

www.tikkaopalsaustralia.com 
phone: +61-7-55469324 
mobile: +61-417-421205 

Advertise in this Space! 
Business Card Size: $ 5 per month 
Quarter Page Size: $10 per month 

Half Page Size: $20 per month 
Full Page Size: $40 per month 

Contact: 
The Opal Express C/O 

Jim Pisani 
P.O. Box 4875 

Garden Grove, CA 92842-4875 
E-mail: editor@opalsociety.org 

http://www.rockawayopals.com/
http://home.earthlink.net/~custom-creative/
mailto:custom-creative@earthlink.net
mailto:mattitikka@bigpond.com.au
http://www.tikkaopalsaustralia.com/
mailto:editor@opalsociety.org
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American Opal Society Membership Application 

FILL IN APPLICABLE INFORMATION DUES / FEES) 
AMOUNT 
PAID 

DUES: 
SELECT ONE 

RENEWING MEMBERS $30   

NEW MEMBERS $40   

INTERNATIONAL MEMBERSHIP FEE (All addresses outside of USA) $10   

PRINTED NEWSLETTER FEE (Paper copy postal mailed instead of PDF file by e-mail) $5   

ADDITIONAL BADGES (Your First Badge is free when joining) $10   

TOTAL PAID DUES plus International, Print or Badge Fees if Applicable:  

 

Please make check or money order payable to “American Opal Society”. Mail payment and application to: 

American Opal Society; PO BOX 4875; Garden Grove, CA 92842-4875 
An optional, quicker method of payment is via the Internet. To pay, just visit the membership page on our website at 
http://opalsociety.org/aos_application_by_web.htm and complete the form. You may pay with a Credit Card or via PayPal 
account. The transaction is completely secure and the AOS never sees your credit card number. The AOS PayPal account 
is membership@opalsociety.org.  

 

NAME 
 

BUSINESS NAME 

ADDRESS APT # or PO BOX 

CITY STATE 

ZIP or POSTAL CODE COUNTRY (IF OUTSIDE USA) 

PHONE - Home 
(           ) 

PHONE - Business 
(           ) 

FAX 
(           ) 

E-MAIL 

WEBSITE 

OCCUPATION HOBBIES AND INTERESTS 

 

MEMBERSHIP ROSTER: The AOS publishes a membership directory once per year in its Newsletter, the Opal Express. Your name will be 
included. Please check what additional personal information that you want listed for other members. If it is different from the information 
above, please note that on the application. 

 Address  Phone  E-mail  Website   

Please sign here: ________________________________________ Date _____________ 
 

The Opal Express is published monthly by 
The American Opal Society. 

Copyright 2014. All rights reserved. 
Non-Commercial Reprint Permission Granted Unless Otherwise 

Reserved. 

Editor-Jim Pisani 
Please address all inquiries and exchange newsletters to: 

The Opal Express C/O 
Jim Pisani 

P.O. Box 4875 
Garden Grove, CA 92842-4875 
E-mail: editor@opalsociety.org 

Are Your Dues Due Now? 
PLEASE CHECK YOUR ADDRESS LABEL or NEWSLETTER E-
MAIL. There should be a date that shows the current month/year of 
your membership. If the date is older than the current date, your dues 
are overdue. A warning will be stated if you are overdue. 
A Renewal Grace Period of two months will be provided. Please note, 
however, that as the system is now set up, if your renewal is not 
received you will be AUTOMATICALLY dropped from membership 
thereafter. It is your responsibility to assure your dues are current. 
Thank you, 
The Editor 

NAME BADGE ORDER FORM: 

PLEASE PRINT NAME AS YOU 
WISH IT TO APPEAR ON YOUR 
BADGE using up to two (2) lines 
of text for your name, nickname, 
or name of your opal related 
business. 

http://opalsociety.org/aos_application_by_web.htm
mailto:membership@opalsociety.org
mailto:editor@opalsociety.org
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The Opal Express 
American Opal Society 
P.O. Box 4875 
Garden Grove, CA 92842-4875 
 

   

Volume #47 Issue #10 
October 2014 

   

 

Some Topics In This Issue: 
 What Price Is the Right Price? 

 Queensland Opals Still in Demand 
Internationally 

 Elvo Matrix 

 The Gem of Passion 

 Meet Stan Ross, Maestro of the 
Metal Detector 

 Put the Quick in Quicksand? 

 How to Escape from Quicksand 

  

 

Important Dates: 
October 9th - General Meeting 
This month the AOS will be having an Opal 
& Gem Show working meeting to get ready 
for the show in November.  Fliers will be 
stamped and labeled, assignments will be 
given. 
 

 
 
 
 
 
 

 

 
 

— GENERAL MEETINGS — 
2nd Thurs. of the Month 
7:00 pm - 9:30 PM 
Garden Grove Civic Women’s Club 
9501 Chapman Ave. 
Garden Grove, CA 92841 
(NE corner of Gilbert & Chapman) 
MEETING ACTIVITIES 
Opal Cutting, Advice, Guest Speakers, 
Slide Shows, Videos, Other Activities 
 
     

     
     

 

The American Opal Society 
http://OpalSociety.org  

Pete Goetz 
Russ Madsen 
Jim Pisani 
Veronica Purpura 
 

President 
Treasurer 
Editor & Webmaster 
Show Chairman 
 

(714) 530-3530 
(562) 884-2254 
(714) 815-4638 
(714) 974-3982 
 

email: mpg1022@aol.com 
email: chairman2rgm@verizon.net  
email: editor@opalsociety.org 
email: angeldragonoflight@yahoo.com  
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